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The market of CPPAs: 
The global market for corporate power purchase agreements (CPPAs) has been surging in recent years. By the end of 
2019, total global corporate PPA volumes were 52.6GW, of which 19.5GW of capacity has signed in 2019 and reach the 
peak. It is worth noting that AMER (North, Central, and South America) has the most significant corporate PPA market, with 
a new capacity of 15.7GW accounting for 81% of global contract volume in 2019.

The types of CPPAs: 
Generally, corporate PPA can be divided into three structures. The first structure is the private wire PPA, which is the corpo-
ration purchases electricity from on-site and near-site renewable energy plants with a behind the meter corporate PPA. 
The second significant model is sleeved PPA. This structure is the company purchase electricity from an off-site project 
with a corporate PPA. The third type is virtual PPA or synthetic PPA. This structure is the most complex because these 
contracts are financial derivatives under which the parties agree on a strike price. With payment, cash flows are deter-
mined by comparing that strike price against a market reference price.

The benefits of CPPAs: 
The main advantage is that the corporation can avoid electricity price fluctuations if they sign contracts with a guaranteed 
price, which is fixed electricity or fixed cap for a long-term period. Besides, corporate PPAs do not involve any CAPEX, so 
the enterprises can reduce investment in the non-core business to focus on their primary business. For power suppliers, 
CPPAs provide access to long-term, predictable revenue streams for developers and lenders to obtain the finance needed 
for projects.

The challenges of CPPAs:
One of the most critical drawbacks of energy buyers is spending a lot of time negotiating with generators. Moreover, finding 
a creditworthy developer is also substantial for a stable power supply. Energy suppliers similarly will often require security 
to ensure the corporate buyer will pay for the electricity being delivered, especially considering the long-term nature of the 
CPPA. There are three factors to negatively impact the bankability of projects, which means the debt to equity ratio will be 
changed.

Case studies in APAC: 
Australia has the most mature market among all of the areas mentioned above and has the potential to develop continu-
ously. Additionally, the enormous potential is in Japan, where CPPAs will grow significantly in the coming years due to 
policy support, the phasing out of the FIT scheme, and many Japanese companies joining the RE100 program. In South-
east Asian countries, Vietnam is the only country that has a specific target of corporate PPAs. Moreover, the Philippines 
government also announced a green energy option program (GEOP) for trading and supplying RE electricity.

Executive Summary:
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1. The Global CPPA Market
The global market for corporate power purchase agreements (CPPAs) has been surging in recent years. By the end of 2019, total 
global corporate PPA volumes were 52.6GW, of which 19.5GW of capacity has signed in 2019 and reach the peak. It is worth 
noting that AMER (North, Central, and South America) has the most significant corporate PPA market, with a new capacity of 
15.7GW accounting for 81% of global contract volume in 2019. Furthermore, the majority of this purchasing occurred in the 
United States, with a total capacity of 13.6GW, which is more than all of the global activity in 2018. More than 80% of these 
contracts signed in the U.S. in 2019 or 11.2GW were under the virtual PPA model, which are synthetic contracts that can only be 
signed in deregulated markets. Additionally, EMEA (Europe, Middle-East, and Africa) and APAC (Asia Pacific) have a similar 
market size of CPPAs, accounting for 13% and 6% of global contract volume in 2019.

According to a BNEF report, technology companies dominate the clean energy purchasing. Google has signed contracts to 
globally purchase over 2.7GW of renewable energy in 2019, which is more than any other corporation. In September 2019, the 
tech giant announced the largest single announcement, which will purchase 1.9GW of clean energy in six countries. The compa-
ny used a unique reverse auction process to obtain the lowest priced contracts because of the strong bargaining power of 
electricity suppliers. Moreover, Facebook, Amazon, and Microsoft were following the largest buyers with a capacity enabled by 
corporate PPAs of 1.1GW, 0.9GW, and 0.8GW, respectively, in 2019.

Figure 2 illustrates top developers selling clean energy to corporations through PPAs in 2019. It is evident that wind energy domi-
nated the CPPA market, with a total capacity of 4164MW, which is about twice that of solar power. Engie sold 1.3G of renewable 
energy to corporations in 2019, which was in the first rank globally, followed by 7X energy, Apex clean energy, and Longroad 
energy.

Figure 1: Global Corporate PPA Volumes (GW)

Source: BNEF [1]
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2. Power Purchase Agreement Structures

Generally, corporate PPA can be divided into three structures. The first structure is the private wire PPA, which is the corporation 
purchases electricity from on-site and near-site renewable energy plants with a behind the meter corporate PPA. This model is 
the simplest one because there is no third party to participate in this activity. First of all, an electricity buyer needs to agree on a 
PPA price (fixed or discount-to-the market) with a developer to purchase the power it will generate. Then power producer will 
inject the electricity on the consumption sites of the buyer. The essential advantage of an individual wire PPA is that both the 
generator and offtaker have an opportunity to share savings in avoiding grid charges and policy costs applied to electricity import-
ed from the grid.

The second significant model is sleeved PPA. This structure is the company purchase electricity from an off-site project with a 
corporate PPA. Furthermore, the sleeved PPA is more complicated than the private wire PPA because the power grid company 
plays a vital role in this activity. The first step is the same as the individual wire PPA model to determine a PPA. The second step 
is for a buyer to enter into a back-back PPA to sell the electricity to the utility. The final step is for a generator to transfer the power 
to the utility, which will sleeve through the grid to buyer consumption sites. The United Kingdom usually adopts this model. 

Moreover, two more different PPA structures can be derived from a sleeved PPA structure. Multi-buyer structures involve using 
more than one corporate buyer to support a project, either by having a number of parallel PPAs with different corporate buyers 
or the establishment of a single buying vehicle that multiple corporate buyers then participate in, which make corporate PPAs 
more flexible.

Figure 2: Top developers selling clean energy to corporations through PPAs, 2019

Source: BNEF [2]

2.1 Private Wire PPA and Sleeved PPA Structure
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The third type is virtual PPA or synthetic PPA. The synthetic PPA has the most massive trading volumes around the world, espe-
cially in the United States. In addition, this structure is the most complex because these contracts are financial derivatives under 
which the parties agree on a strike price. With payment, cash flows are determined by comparing that strike price against a 
market reference price. In other words, it is a long call option for the corporation when the market reference price is higher than 
the strike price, which means the generator pays the difference to the buyer. However, it is a long-put option for a generator when 
the market reference price is lower than the strike price, which means the buyer pays the difference to the generator. The whole 
transaction does not involve the physical delivery of output to the buyer. The volume contracted under the agreement can also 
be specified in a variety of ways and need not be tied entirely to the actual generation of the project [4].

Besides, synthetic PPA usually has a physical aspect. Corporate buyers will often need to obtain green certificates from accredit-
ed renewable energy projects to prove that the electricity to be delivered to the offtaker is renewable. These will be used to record 
against their overall electricity usage and thereby demonstrate the performance of the corporate buyer against their commit-
ments.

1. Corporate agrees to a PPA (Fixed or discount-to-market) price with the generator to purchase the electricity it will  generate. 
It will also agree to the renewable certificates.
2. Generator enters into the renewable certificates
3. Generator will transfer the electricity to the supplier, which will sleeve it through the gird consumption sits.
Source: Squire Patton Boggs [3]

Figure 3: Example Physical/Sleeved PPA Structure (with Green Certificates)

2.2 Private Wire PPA and Sleeved PPA Structure
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Figure 4: Example Virtual/Synthetic CPPA Structure (with Green Certificates)

6

PPA price including certificate price minus price payable to generator



The commercial and industrial rooftop PV contract has two conventional models: CAPEX (capital expenditure) and OPEX (opera-
tional expenditure). After a period of development, PPA is not only a part of OPEX's business model but also an independent 
business model.

CAPEX model is also called direct ownership, in which the corporation purchases solar PV panels directly and then installs them 
on the rooftop by the installation company. There are several benefits for the corporation to adopt this model. Firstly, they can 
receive all of the power savings from the system. Then, they also can take accelerated depreciation methods to defer income tax, 
which means the short-term tax will decrease. They also reserve the right to all relevant solar renewable energy certificates or 
other local incentives. Nevertheless, one of the most significant disadvantages is the consumer has to provide large funds for the 
solar PV system.

OPEX model is also called third-party ownership, in which electricity consumers only offer the location solar PV plants, and these 

3. Opportunities and Challenges for CPPAs

Figure 4: Example Virtual/Synthetic CPPA Structure (with Green Certificates)

Source: Clean Energy Investment Accelerator & Leader Associates [5]

CORPORATE PPA MARKET IN APAC

1. Corporate agrees to a PPA price with the generator and a price for renewable certificates.
2. Generator delivers renewable energy to the grid and is paid by a supplier a variable spot price.
3. Generator and corporate settle the difference between the variable market price and the strike price and the generator 
delivers renewable certificates to corporate.
4. Corporate continues to buy its power from the suppliers at the variable market price, which is now hedged by the synthetic 
PPA.
Source: Squire Patton Boggs [3]
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There are several benefits of CPPAs for energy buyers. The main advantage is that the corporation can avoid electricity price 
fluctuations if they sign contracts with a guaranteed price, which is fixed electricity or fixed cap for a long-term period. Besides, 
corporate PPAs do not involve any CAPEX, so the enterprises can reduce investment in the non-core business to focus on their 
primary business. Furthermore, it helps the corporation reach renewable energy or emission targets, increasing brand recognition 
and leadership. As is well known, some countries have a tax credit for investment in PV systems, like American Investment Tax 
Credit (ITC), which allows owners to deduct 26 percent of the cost of installing a solar energy system from their federal taxes [6]. 
However, if owners of solar PV systems have a small tax liability, some or all their ITC could be idle. The truth of the matter is that 
energy buyers do not obtain ITC when they sign corporate PPAs with generators, making solar PPA more equal as a financing 
option or cash purchase system. Indeed, the opportunities of CPPAs for purchasers are much more than these, including no 
exposure to a carbon price, diversifying energy mix of supply, limiting the risk of power shortage, etc.

On the other hand, corporate PPAs also have two or three benefits for generators. Long-term electricity supply contracts guaran-

3.1 Opportunities for CPPAs

3.2 Challenges for CPPAs

As everything has two sides, the challenges of CPPAs also cannot be ignored. One of the most critical drawbacks of energy 
buyers is spending a lot of time negotiating with generators. Even though a corporate has extensive experience of in-house 
electricity procurement, identifying and assessing potential developers and projects to work with and then negotiating and agree-
ing with a deal could require significant time and resource demands. Moreover, finding a creditworthy developer is also substan-
tial for a stable power supply.

Energy suppliers similarly will often require security to ensure the corporate buyer will pay for the electricity being delivered, espe-
cially considering the long-term nature of the CPPA. Therefore, finding investment grade off-takers is the biggest challenge 
because Aurora estimates that only 14% of industry demand is bankable and can absorb long-term power risk [3]. There are three 
factors to negatively impact the bankability of projects, which means the debt to equity ratio will be changed. Under a subsidy 
regime, 100% of the renewable energy could be sold against guaranteed price, and subsidized projects are financed roughly with 
20% equity and with 80% debt as a result of the stable and predictable cash flows. Nevertheless, more equity (approximately 
40%) is needed to make the business case acceptable from the lender’s perspective under a PPA [7]. There are a couple of 
reasons why financiers supply lower loan in the PPA scheme than in the FiT program. First of all, some of the electricity will not 
be sold, so projects are exposed to market price risk. Secondly, compared with the subsidy price, the PPA price is relatively lower. 
Finally, the term of a contract under a corporate PPA is shorter than that of a FiT scheme. Furthermore, PPA is not bankable in 
many countries from the international lenders’ point of view. In some states, PPA could only get local financing [8].

In the short term, it is impossible that PPA replaces subsidy scheme for renewable energy completely, and the debt-to-equity ratio 
of renewable energy projects will continually decline due to the phasing out of the subsidy system. However, a corporate PPA 
contract provides a stable cash flow compared with selling electricity at the market price.

CORPORATE PPA MARKET IN APAC
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4. Case Studies in APAC

As is known to all, the land shortage in Singapore is the main factor in determining the PPA model, which is solar leasing. There 
are mainly two types of solar-leasing: on-site and off-site. On-site solar rental is suitable in dense urban cities like Singapore, as 
it only requires to install solar PV systems on the rooftop of energy consumers. Off-site solar leasing is that energy providers own 
in other parts of Singapore or from floating solar panel systems in ponds, lakes, or reservoirs. Thus, off-site solar leasing is appro-
priate for some energy buyers who are unwilling or unable to install solar systems on their roofs.

The latest corporate PPA in Singapore is the Sembcorp Floating Solar Singapore, and five waterworks at Pub has signed a 
25-year PPA for a 60MW floating solar plant, which is planning at Singapore’s Tengeh Reservoir. The floating station is scheduled 
to come online in 2021, with 146,000 solar panels [9]. There is another corporate PPA to be worth noting that Facebook signed 
a 20-year PPA with Sembcorp Industries for supporting Singapore Data Center and local offices. Nine hundred rooftop PV 
systems supply the required electricity with a combined capacity of 50 MW [10].

The markets of solar PV and wind energy in Vietnam are usher in explosive development in recent two years. As of February 
2020, Vietnam has approximately 400MW of wind farms in operation, of which offshore wind accounted for 32% of total capacity. 
Besides, around 900MW of wind capacity in Vietnam is under construction, of which offshore wind power accounts for 43% of 
total capacity. As of February 2020, about 4.8GW of solar power stations have been operating in Vietnam, approximately 1.9GW 
are under construction, and about 2.2GW have approved or announced by Vietnam’s government. 

The main reason why Vietnam’s solar and wind energy markets were frenzied is that the payment of feed-in tariffs remains at a 
generally high level. Hence, corporate PPA is not very attractive to developers of renewable energy plants. However, Vietnam’s 
government has announced plans to switch from subsidizing PV development through feed-in tariffs in favor of a new auction 
mechanism for large-scale PV in November 2019 [11]. In addition to rooftop solar, MOIT may still grant some FIT contracts to 
certain projects, which means the market of renewable energy in Vietnam is starting to become more competitive.

Another good news for the corporate PPA market in Vietnam is that MOIT is preparing to launch a pilot program that will facilitate 
the signing of PPAs between private power buyers and renewable energy producers, targeting contracts for up to 1 GW in 
2020-2022 [12]. Furthermore, participating renewable power plants will be limited to at least 30MW in size, with priority being 
given to projects in areas with no or limited grid congestion risks. Electricity consumers who participate in this scheme will be 
limited to industrial manufacturing companies and have priority if they have committed climate change mitigation and sustainabili-
ty targets.

4.1 Southeast Asia

4.1.1 Singapore

4.1.2 Vietnam

CORPORATE PPA MARKET IN APAC
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In 2017, the Indonesian government halted the FiT policy, which had implemented for six-year since 2011. However, Indonesia 
only deployed 42MW of solar capacity and 0kW of wind capacity during this period. Undoubtedly, the Indonesian government has 
utterly failed to develop renewable energy through the FiT program. Afterward, the government adopted the BPP (local average 
generation cost) program in 2017, the price of solar and wind power has been capped at 85% of the local BPP. This price makes 
renewable energy completely uncompetitive in Indonesia. As a result, no new PPAs have been signed since the program came 
into force.

4.1.3 Indonesia



In February 2020, the government will re-issue the feed-in tariffs scheme to boost the renewable energy sector. This program only 
applies to new contracts with hydro, solar, and wind power plants but not geothermal power plants. Additionally, the FiT scheme 
will be divided into two phases. The first stage will provide renewable power stations, developers, a fixed electricity price for 12 
years. The second phase will offer a lower fixed price at the 13th year until the end of the contract [13]. Furthermore, re-introduc-
ing the Feed-in-Tariff program for projects is only below 10MW. For projects larger than 10MW, it will be conducted in the direct 
selection. Moreover, the PLN is considering tender in vast bulk to boost investment interests. For all these reasons, the opportuni-
ties for the corporate PPA market in Indonesia are small.

Even so, an Indonesian company, PT Sumber Energi Sukses Makmur (SESM), announced plans for a 10.5 MW hybrid solar plant 
in South Sumatra, which will sell power under a 20-year power supply deal to palm oil provider PT Golden Blossom Sumatra. The 
construction of this station will be started in July 2020, and it is expected to be completed in March 2022 [14].

Likewise, the Philippine government ceased the FiT scheme in 2017, which had launched for five-year since 2012. Nevertheless, 
the difference in the total installed capacity of solar and wind power between the Philippines and Indonesia is large. The Philip-
pines has installed 885MW of solar PV capacity and 383MW of wind energy during the five years. However, there was no new 
capacity installation for wind power in 2018 and 2019, and only 36MW of solar PV was added in 2019 in the Philippines. For 
escaping this predicament, the Philippines government plans to introduce a Green Energy Tariff Program auction regime this 
year, which it hopes will allocate 2 GW of renewable energy generation capacity [15]. The auction will be held annually as a 
means to facilitate compliance with RPS.

Besides, the Philippine government is also planning a green energy option program (GEOP) which grants large energy consum-
ers of more than 100 kilowatts of electricity per month an option to source their supply from RE producers [16]. It is expected that 
the implementation of GEOP will give rise to a strong market for RE generation, and enhance competition among RE and other 
power suppliers. Therefore, there is a growth opportunity for the Philippines' corporate PPA market in the near term.

4.1.4 Philippines

CORPORATE PPA MARKET IN APAC
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Figure 7 displays the size of contracts in Australia. A handful of large transactions drove the CPPA market in 2017, with the 
average transaction size about 250GWh pa. However, the average transaction size gradually declined in the following years. In 
2018, the average size dropped off markedly to around 100GWh. In 2019, this number was the only 80GWh. The main reason 
why it happened is that retailers took a large number of transactions under 50GWh. The truth of the matter is that the proportion 
of the volume contracted of retailers was 54% in 2019, compared to 15% in 2017. Although the investment of the Australian wind 
and solar markets are bound to decrease due to a renewable energy policy vacuum beyond 2020, the market of corporate PPAs 

CORPORATE PPA MARKET IN APAC

The primary revenue model for large-scale renewable energy plants in Australia is to sell electricity with the market price and 
combine with large-scale generation certificates. The Australian corporate PPA market has developed rapidly in recent years to 
obtain stable cash inflows of solar and wind power projects. In 2016, the renewable energy company concluded the first and only 
trading with the Victoria Government. Since then, corporate PPAs have supported projects with a combined capacity of nearly 
4900MW, of which about 4100MW enabled investment in new projects. Besides, there are eleven Australian corporations to 
participant in the RE100 program by the end of June 2020, most of which are financial institutions such as banks and insurance 
companies. 

As of 18 May 2020, about 52% (2550MW) of total capacity is the solar project, and 40% (1960MW) is the wind power, with the 
remainder in a mix of wind and solar. Figure 6 illustrates the generation capacity of projects supported by corporate PPAs. The 
contracted capacity under CPPAs in Australia reached a peak in 2018, with a total capacity of about 1900MW. Furthermore, it was 
tempting to conclude that Victoria still dominates the corporate PPAs, accounting for approximately 33% of total project capacity 

4.2 Australia

Figure 6: Generation capacity of projects supported by corporate PPAs (MW)

Source: Energetics [17] 

11

M
W

 （
ca

pa
ci

ty
 e

na
bl

ed
 b

y 
co

rp
or

at
e 

P
PA

s）

2000

1500

1000

500

0 2017
NSW

Telstra Club Orora 2
Viva Energy

Shell

Transurban

Amazon

Macquarie
University

Hawkesbury
City Council

Swinburne
University

Pernod Ricard
Winemakers

Coles

Lion & AHA

Westpac &
other

L’ Oreal

Mars & IWN

GFG Alliance

AB InBev / CUB
ANCA & others

SACOME

University of Qld

CBA,
Moly- Cop   &

other

Victoria
Govemment

Nectar Farms

MREP

Sun Metals

Telsta

BlueScope

Sydney Airport

SSROC

Sydeny Metro,
Kellogg’ s    & Moly-Cop

Adelaide
Brighton

University
of NSW

NSW
Government

University of
Newcastle

University of
Technology

Dexus

Sunshine Coast
Council

Orora 1 &
other

MREP - Melboume Renewable Energy
Project

SSROC - Southem Sydeny Regional
Organisation of Councils

SACOME - South Australian Chamber of
Mines and Energy

CUB - Carlion & United Breweries

Signed 2019

IWN - Intelligent Water Networks
AHA - Australian Hotels Association 
CBA - Commonwealth Bank of Australia

Qld

SA

Vic

Buying group

2018 2019 2020

Behind the meter utility scale solar
The MW capacity reflects the size of the project, not the PPA
offtake size. Only Includes projects ＞ 10MW

We do not have visibility of the radio of electricity to LGCs
contracted under the PPAs, nor do we track whether LGCs
contracted through the PPAs will be sold or voluntarily
surrendered.

Listing bassed on year of contract announcement or, if available,
year in which executed.

Own use of LGCs

City of Adelaide

City of Sydeny

City of Sydeny

Organisations include

Lavertion Steelworks

Sydney Opera House

�



As is known to all, the Japanese government is still implementing the FiT scheme in renewable energy. Due to high subsidy in 
the early years, owners of solar and wind power plants did not interest in signing PPA for these projects. Nevertheless, the price 
of FiT for solar energy in Japan is continuous to decline. The lowest accepted price in the mega‐solar tenders held in FY2019, 
which took place under the FIT scheme, was below 11 JPY/kWh. Moreover, the capacity of the solar power plant with over 250kW 
is required to participate in renewable energy auctions in 2020. The size between 10 and 250kW still adopts the FiT program, with 
a subsidy price of JPY 12-13/kWh [18].
On the other hand, the purchase price of FiT for onshore wind energy is JPY 19/kWh, and the floating offshore wind power is JPY 
36/kWh in 2020. Besides, the revenue model of the floor-mounted offshore wind power in Japan will be shifted from the FiT 
scheme to the bidding system in 2020. With the introduction of new legislation, 2020 will be a turning point for offshore wind power 
in Japan. Several factors indicate that the corporate PPA market in Japan will grow with the withdrawal of the FiT policy.
As at the end of May 2020, 27 Japanese companies are participating in the RE100 program. Aleksandra Klassen, Senior Impact 
Manager of RE100 at The Climate Group, said: "RE100 is featured in Japan's COVID-19 Economic Stimulus Package. Included 

4.3 Japan

Figure 7: Size of contracts (estimated annual offtake – GWh)

Source: Energetics [17]
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Table 1: RE100 companies in Japan

Source: RE100 [20]

No. Company The classification of industries 

1 AEON Co., Ltd retailer 

2 Asahi Kasei Homes Corp. housing manufacturer 

3 ASKUL Corporation e-commerce company 

4 Coop Sapporo grocery stores 

5 Dai-ichi Life Insurance Co. Ltd. life insurers 

6 Daito Trust Construction Co., Ltd. construction and real estate engaged company 

7 Daiwa House Group homebuilders 

8 Envipro Holdings Inc. recycling business 

9 Fujitsu ICT company 

10 Fuyo General Lease Co., Ltd. leasing, instalment sales, financing 

11 Hazama Ando Corporation construction company 

12 Hulic Co., Ltd. real estate company 

13 Johnan Shinkin Bank financial institution 

14 Konica Minolta, Inc. multinational technology company 

15 Lixil Group Corporation manufacturer of building materials and housing equipment 

16 Marui Group retail and financial sectors 

17 Mitsubishi Estate real-estate developers 

18 Mitsui Fudosan real estate developer 

19 Nomura Research Institute (NRI) leading business consultancy 

20 Panasonic Corporation development of diverse electronic technologies 

21 RICOH Company electronics company 

22 Sekisui House housebuilders 

23 Sumitomo Forestry Group custom-built wooden house company 

24 Takashimaya well-known chain of department stores 

25 Toda Corporation construction company 

26 Tokyu Corporation private railway company 

27 Watami Co., Ltd. restaurant chain 
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5. Summary

KEPCO (Korea Electric Power Corporation) is the South Korean largest utility responsible for electricity generation, transmission, 
distribution, and development of power projects, including nuclear, wind, and coal. In 2018, South Korea generated about 
579.9TWh of electricity, while KEPCO sold 526.1TWh of electricity, accounting for 91% of total power production (overseas 
business only accounted for 3% of the total revenue) [21]. All of which could easily lead one to the conclusion that KEPCO has 
a monopoly over the sale and distribution of electricity in South Korea.

Hence, the market of corporate PPAs in South Korea is impossible to develop because it will hurt the revenue of KEPCO. Wood 
Mackenzie expressed that if South Korea wants to achieve the renewable energy target, the government is required to open its 
state-owned energy sector to private companies to attract more investment and competition [22]. At present, the proportion of 
South Korean companies using renewable energy is deficient. According to the International Renewable Energy Agency 
(IRENA), Samsung Electronics, the national largest company, only used renewable energy with 1% of total electricity consump-
tion, which is much lower than the average 12% in the global IT sector. Therefore, if South Korea hopes to reach the grid parity 
through increasing competition of renewable energy and reducing the cost of electricity generation, it is essential to follow the 
trend of the time - namely, start to liberalize corporate PPAs.

Overall, corporate PPA is the trend of the development of renewable energy. As more and more countries cease the FiT scheme, 
a renewable power plant will either sell their electricity at market prices or sign the PPA with utility companies. In the former case, 
the cash flow of a project will be unstable because of the fluctuation of the market price of electricity so that it will reduce the bank-
ability of projects. In the latter case, the auction price of renewable energy is usually lower; hence power plants will lose some of 
its profits compared with the corporate PPA. However, the term of corporate PPAs is generally shorter than that of PPAs, which 
sign with utility companies. Thus, each revenue model of renewable energy plants has several advantages and drawbacks, and 
it is significant that owners or developers of clean energy stations seek the most appropriate approach.  

The previous sections discussed the markets of corporate PPAs in seven APAC countries. Australia has the most mature market 
among all of the areas mentioned above and has the potential to develop continuously. Additionally, the enormous potential is in 
Japan, where CPPAs will grow significantly in the coming years due to policy support, the phasing out of the FIT scheme, and 
many Japanese companies joining the RE100 program. In Southeast Asian countries, Vietnam is the only country that has a 
specific target of corporate PPAs. Moreover, the Philippines government also announced a green energy option program (GEOP) 
for trading and supplying RE electricity. In each of these regions, the market of CPPAs has excellent opportunities in the near 
term.

4.4 South Korea
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